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This session will help the
attendee whether they are
representing the buyer or
the seller in a real estate
transaction find the “green LED LIGHTBULBS—
element”. When represent- ELECTRIC CAR —
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When representing the
buyer, this session will
show the attendee on how to point out the “green elements” of a home. Well maintained
homes sell faster, attendees will learn to see beyond fresh paint and new counter tops to
building elements that are beneficial to human health, the environment and to their wallet.
Upon completion of this session, the attendee will be able to navigate through a real estate
transaction knowing what is green and how to assist older homes become green.
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This class will answer...

e Do you know how can a home be environmentally
friendly?

e Can there be features that make both new and older

homes green? c N
e |s the home your selling “energy star”?

e How can you spot green features in a home? .
e Does the home have good Indoor Air Quality, MERV Envwonmental, Inc.
filtration, and water? “Experience you can trust since 1992"

e Can you tell your buyer when is solar a good idea? 88 8_ 30 1 - 1 o 50






