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This session will help the  
attendee whether they are 
representing the buyer or 
the seller in a real estate 
transaction find the “green 
element”. When represent-
ing the seller, this session 
will teach the attendee 
what to look for and how to 
assist the seller on making 
the dwelling “greener”.  
When representing the 
buyer, this session will 

Paint the Transaction Green
NJ & PA Two (2) Continuing Education Credits

SOLAR PANELS

ENERGY STAR
CEILING FANS

LOW FLOW TOILETS

ENERGY STAR
EFFICIENT APPLIANCES

LOW ENERGY ELECTRONICS

R-38=10” to 14” INSULATION

TRIPLE PANE WINDOWS

FURNACE FILTERS
MERV 16

WATER HEATER 
• TEMPERATURE 120˚ 
• INSULATION BLANKET

LED LIGHTBULBS

ELECTRIC CAR

PROGRAMABLE THERMASTAT

RAIN BARREL
WATER COLLECTION

ORGANIC GARDEN

ENERGY STAR WASHER/DRYER

show the attendee on how to point out the “green elements” of a home.  Well maintained 
homes sell faster, attendees will learn to see beyond fresh paint and new counter tops to 
building elements that are beneficial to human health, the environment and to their wallet.  
Upon completion of this session, the attendee will be able to navigate through a real estate 
transaction knowing what is green and how to assist older homes become green.

This class will answer…
• Do you know how can a home be environmentally

friendly?
• Can there be features that make both new and older

homes green?
• Is the home your selling “energy star”?
• How can you spot green features in a home?
• Does the home have good Indoor Air Quality, MERV

filtration, and water?
• Can you tell your buyer when is solar a good idea?




